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Goal Planning & Monitoring
Financial planning software designed to put 

you on the path to realize your goals

“Retirement is not the end of the road: 
it is the beginning of the open highway.”

                                                                                   -Unknown

Goal Planning & Monitoring is designed to put you 
in control of your future. Along with the f inancial 

advisors at Jerry K. Ask Investment Services, 
you can develop a plan that wil l  help you visualize 

your future so you can enjoy the wealth 
you've worked hard to build.

Together,  you and your  advisor  can create  a 
customized goal  plan,  test  adjustments  in  real  t ime 
and predict  your  ret i rement  readiness  -  making sure 
you're  in  the  "green zone."

“ Slow down, 
savor the moment, 

and let joy 
be your daily routine.”
                                -Unknown



Current Financial Goals Graph
This graph shows the annual costs for your Financial Goals, as you have specified. Because these costs will 
be used to create your Plan, it is important that they are accurate and complete. All amounts are in after-tax, 
future dollars. 

Retirement – Basic 
Living Expense

Travel
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1.  Goal  Creation

The planning process starts wi th a quest ion:  What does your 
ideal  ret i rement look l ike? Al low yoursel f  to dream a l i t t le. 
Think of  how much you would l ike to spend on things such 
as t ravel ,  char i ty,  home improvements or even a new car.
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Steps to creat ing your plan and gett ing resul ts:

Using interact ive features l ike 
PlayZone® and What Are you 
Afraid Of?®, you can instant ly 
see how changes, smal l  or  large, 
impact the success of  your plan 
and stress-test  your choices 
to help you feel  conf ident that , 
even through changes, you’ l l 
s tay on track.

Once you and your advisor have 
worked together to create your 
plan, you can use Goal Planning 
& Monitor ing regular ly to check 
your progress.  Ask your advisor 
how you can easi ly keep up with 
your plan.

Estimated % of Goals Funded

Likelihood of Funding All Goals

Results Current Score Recommended Scenario

Current Scenario What If 1
Retirement Age
Sam                                                                          63 in 2028                                  63 in 2028                    
Sally                                                                                  63 in 2008                                         63 in 2028
Planning Age
Sam                                                                                   92 in 2057                            92 in 2057
Sally                                                                                    94 in 2059                               94 in 2059

Your Confidence Zone: 75% - 90%

Average Returns          Bad Timing Average Returns          Bad Timing

100% 100%100%100%

Probability of Success
Above Confidence Zone Above Confidence Zone

Probability of Success

2.  Identify  Resources

You’ l l  get  a better understanding of  your overal l  f inancial 
p icture wi th the abi l i ty  to v iew your income and assets -  the 
foundat ion of  your plan and the key to achieving your goals 
-  in one place. Navigat ing complex resources such as Social 
Secur i ty Analysis.

3.  You and the Market

Understanding how the markets work and your comfort 
wi th taking r isk is the key to a successful  p lan.  Your ad-
visor can use the software to help you understand your 
to lerance for r isk,  explaining market cycles and helping 
you ident i fy scenar ios that  might cause you to rethink your 
long-term investment strategy.

4.  Getting Results

The main goal  of  your plan is to get you into the “conf idence 
zone” or “green zone,”  the opt imal f inancial  posi t ion for 
achieving your goals,  and to keep you there over t ime.

Risk Assessment

You chose a Risk Score of 50

Appropriate Portfolio: Balanced
Percentage Stock: 65%
Average Return: 6.21%

Great Recession Return Loss for this Portfolio

If this loss would cause you to sell your 
investments, you should select a lower score. 
Don’t go past you Breaking Point.

During the Great Recession Return (November 
2007 – February 2009) this portfolio had a loss of:

-28%

If you invest $4,850,000 in this portfolio and the 
same loss occurred again, you would lose:

-$1,354,120


