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“Retirement is not the end of the road: Goal Plannlng & M Onltorlng
it is the beginning of the open highway.”

Financial planning software designed to put
-Unknown

you on the path to realize your goals

GTE it e “ Goal Planning & Monitoring is designed to put you
it e 1r¥ﬂ:>;)irtgnt to you, Slow down, in control of your future. Along with the financial
you will lind a way. savor the moment, advisors at Jerry K. Ask Investment Services,

If it is not, and let joy you can develop a plan that will help you visualize
ou will find an excuse.” : B your future so you can enjoy the wealth
Y be your daily routine. you've worked hard to build.

Unknown -Unknown

Together, you and your advisor can create a

Sources: Important: The p}llroject}ilons olr other infoclirmation ;g,lenerated 1by Goal Planning1 & M((i)nitoring regarding thfeflikelihoodlof;ariolus customize d g oa l p l an, test a d_] ustments in rea [ time
investment outcomes are hypothetical in nature, do not reflect actual investment results and are not guarantees of future results. Results may H H H H
vary with each use and over time. These images are reproduced from the Goal Planning & Monitoring financial planning software,©PIEtech,) and . P re, dict y? urretireme I'? t readiness - makin g sure
Inc. Used with permission. All rights reserved. The foregoing information has been obtained from sources considered to be reliable, but we you re in t h e g reen zone.
do not guarantee that it is accurate or complete, it is not a statement of all available data necessary for making an investment decision, and it
does not constitute a recommendation. Any opinions are those of Jerry K. Ask and not necessarily those of Raymond James. .
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Steps to creating your plan and getting results:

1. Goal Creation Current Financial Goals Graph

This graph shows the annual costs for your Financial Goals, as you have specified. Because these costs will U Sin g In te ra Ct Iive fe a t ures | | k e

The planning proceSS StartS W|th a question. What doeS vour ?etusegtﬁcreateyourPlan,itisimportantthattheyareaccurateandcomplete.AIIamountsareinafter-tax, Playzone® and What Are yOU

" uture aollars. . .
ideal retirement look like? Allow yourself to dream a little. . e Afraid Of?®, you can instantly
Think of how much you would like to spend on things such see how changes, small or large,
as travel, charity, home improvements or even a new car.

1 L impact the success of your plan
— — and stress-test your choices

to help you feel confident that,
even through changes, you'll

2. ldentify Resources

You’ll get a better understanding of your overall financial 552000 stay on track.

picture with the ability to view your income and assets - the polmn L ELELLELELELEELE DL

foundation of your plan and the key to achieving your goals weomommE Once you and your advisor have
- in one place. Navigating complex resources such as Social worked together to create your

Security Analysis. oo || plan, you can use Goal Planning
W e — & Monitoring regularly to check
your progress. Ask your advisor
3' You and the Market v:;Hi:“i:,H::vi,;;H:vin.,:H!zHHV;iHIVLHH hOW yOU can easily keep up W|th
your plan.

Understanding how the markets work and your comfort .

with taking risk is the key to a successful plan. Your ad- 4. Getting Results
visor can use the software to help you understand your . . : « .
tolerance for risk, explaining market cycles and helping The main goal of your plan is to get you into the “confidence

you identify scenarios that might cause you to rethink your zone” or “green zone,” the optimal financial position for
long-term investment strategy. achieving your goals, and to keep you there over time.

Risk Assessment Results - Current and Recommended
You chose a Risk Score of 50 Great Recession Return Loss for this Portfolio Bl entScore Recommended Scenario
Appropriate Portfolio: Balanced If this loss would cause you to sell your Estimated % of Goals Funded Average Returns Bad Timing Average Returns Bad Timing

Percentage Stock: 65%

A ge Ret 6.21% investments, you should select a lower score. 100% 100% 100% 100%
verage Return: o. (]

. . Likelihood of Funding All Goals
Don’t go past you Breaking Point.

During the Great Recession Return (November

. . 0 o
2007 - February 2009) this portfolio had a loss of: ] Yourconfidence zone: 75% - 90% 95% 98%
Probability of Success Probability of Success
-28% Above Confidence Zone Above Confidence Zone

Current Scenario
If you invest $4,850,000 in this portfolio and the _ ety

Retirement Age

same loss occurred again, you would lose: Sam 63 in 2028 63 in 2028
Sally 63 in 2008 63 in 2028
-$1,354,120 Planning Age
Sam 92 in 2057 92 in 2057
Sally 94 in 2059 94 in 2059

B Cash:2% [ Bond:33% W Stock:65%




